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  2013 North Star Expo

September 13th and 14th 
Itasca Co. Fairgrounds
 Grand Rapids, MN 

Free Admission!
More than 100 exhibitors and vendors!  

Draft Horse Demonstration!             

Master Loader Contest!                

Friday Night: Annual Expo Dinner    
Saturday Pancake Breakfast sponsored by Nortrax!
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Here it is March already.  The 
winter flew by again this year it 
seems.  Maybe it just feels that 
way when you are putting in 
lots of hours and working six 
sometimes seven days a week 
trying to get six months of work 
done in three months’ time.   Our 
operation and some others I have 
talked to could use a few more 
weeks of cold weather to finish 
up sales and stockpiling before 

spring 
comes.

The 
rapid rise 
in fuel 
prices has 

really cut into 
our bottom line 
this winter and 
will be a cause 
for concern going 
into the summer 
when prices 

usually rise because of the travel 
season.  I hope that in spite of 
the rising fuel prices, uncertainty 
with the economy, and new rules 
for health care that are starting to 
be implemented, that all of you 
had a profitable and safe winter.

It’s a very busy time at the 
state capitol for Wayne and 
Ray.  The DNR budget is again a 
big issue.  We will have to wait 
and see how this will affect the 
logging industry.

Remember not only to say the 
right thing in the right place, but far 
more difficult still, to leave unsaid 
the wrong thing at the tempting 
moment.

                    Benjamin Franklin
MLEP and Log Safe training 

are coming next month.  Be Safe 
and have a great spring!
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President’s 

Column

Study Released on
Consulting Foresters

The ranks of forestry consultants 
statewide have increased by 20%  
since 2006, despite the economic 
downturn of 2008-09, and consultants 
are writing more than 500 
stewardship plans each year, covering 
79,000   acres of family forest land.  
That’s according to a study conducted 
on the Status of Consulting Forestry 
for the Minnesota Forest Resources 
Council.

In addition, for every two 
stewardship plans that are written by 
consultants, one timber sale is set up, 
according to the study, conducted by 
Peter Bundy of Masconomo Forestry, 
located in Crosby, Minn.  An average 
of 13,100 acres of family forest land 
is harvested each year on lands 
managed by consulting foresters.  
Assuming that each sale averages 20 
cords/acre, more than 250,000 cords 
of wood are put on the market each 
year by consultants.  This represents 
approximately 10% of the statewide 
timber market.

The findings are the result of a 
survey of the state’s consulting 
foresters conducted last fall.  The 
study found that consulting foresters 
are playing an increasing role in 
the state’s forest management, due 
in  part to the reduction by the  
Minnesota DNR of its private forest 

management activities.
The study states that with regard 

to harvesting, 80% of the consultants 
in the survey set up wood sales 
for private landowners, and that 
approximately 50% of the new plans 
that are written by consultants are 
followed up with a harvest treatment 
within 5 years.  

Among the recommendations from 
the study are that efforts should be 
made to strengthen the 2-c and SFIA 
tax incentive programs.  According 
to the findings, almost 90% of all 
new stewardship plans are written 
for landowners enrolled on either 
program, indicating their importance 
to sustainable management on private 
lands.

Wheel Loaders, Crawlers, Track Excavators
Loader Backhoes, Skidders, Skid-Steer
Loaders, Engines and Transmissions

“Rely on our experience–Est. 1967”

www.sewlparts.com - parts@sewlparts.com
4535 State Route 3 N • PO Box 136

Wolf Lake, IL 62998

1-800-626-6046

USED REPAIR PARTS
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Executive Vice 
President’s 

Column

I met recently with Ken Peterson, 
commissioner of the Minn. 
Department of Labor and Industry.  
Ken was also the commissioner 
under Governor Rudy Perpich 
when the Loggers Targeted Industry 
Fund program was passed into law.  

In preparing for the meeting 
Lumbermen’s Underwriting 
Alliance had prepared the list of 
injuries in our program for the past 
five years.  It’s interesting data.  
Without knowing the circumstances 
of each injury the categories scream 
out for prevention.

Lifting.  Pushing/pulling. 
Fall/slip. Caught in or between 
machinery/object.  Foreign body 

in eye. 
Repetitive 
motion.  
Strain/
sprain.  
Twisting.

If we 
are going to keep 
our workers’ 
compensation rates 
low we need to 
focus on the injures 
that are happening 
as well as where 

and how they are happening.  
Commissioner Peterson agreed to 
work with us through the LogSafe 
program.  We need to improve the 
training that’s being done.

We also need to focus on safety 
on the job.  The slips and falls when 
getting on and off of equipment 
can be prevented.  We all know, but 
need to be reminded all the time, 
how to lift properly.  And we should 
all know to be aware of safety all the 
time.  But we need to be reminded.  
And we need to remind others.

Remind yourself.  Remind your 
crew.  You won’t regret it.

W     W     W
The legislature is back in full 

swing at the Capitol.  The usual 
rhythm is being followed with lots 
of overview hearings as legislators 
new and old learn about issues.  
This is then followed by more 
focused activity as committee 
deadlines approach followed by 
the push to finish everything by the 
May 20 constitutional deadline.  

For us, the biggest issue is the 
DNR Division of Forestry budget.  If 
they don’t have the funding to put 

the wood we need up for sale, we’re 
sunk.  I’ll keep you posted. 

W     W     W
Our sister organization, 

Minnesota Forest Industries, 
continues to add to its new web 
site for students and teachers               
www.TreezyDoesIt.com 

Take a look at it and pass it along 
to any schools, teachers or students 
that you know.  There are also short 
videos on careers, with more to 
come, including jobs in logging.  
And who knows, you may be asked 
to star in one of the videos.  Or a 
member of your crew.

W     W     W
It’s a real winter this year.  Finally!  

We’ve had plenty of cold weather 
to set up the swamps, enough snow 
to keep the woods roads smooth, 
but not so much that a lot of fuel is 
expended plowing, and generally 
favorable conditions overall.  Let’s 
hope this holds on until into March.

Since we’ve handled the weather, 
I guess we should get to work on 
diesel prices.

W     W     W
Mark your calendars now for the 

TPA Annual Meeting June 5 and 
6 at Ruttger’s Sugar Lake Lodge 
in Grand Rapids.  Make sure you 
note that the event is Wednesday 

and Thursday this year due to a 
scheduling issue at the resort.

The North Star Expo will be at the 
Itasca County Fairgrounds on Sept. 
13 and 14.

W     W     W
The MN DNR has published 

an update of the Endangered, 
Threatened and Special Concerns 
Species list.  This is a formal 
rulemaking process and the first 
update in many years.  We’re 
focusing on the forested species 
and have testified in front of the 
Administrative Law Judge who    
has held hearings around the state.  
TPA is also providing written 
comments.

W     W     W
I’m going to end this column the 

way I started.  Safety.  As you make 
the final push this winter take the 
time to review safety with your 
crew.  Remind them about the little 
things, lifting properly, getting on 
and off of equipment safely.  Being 
aware of safety all the time.  Let’s 
have a safe end to our winter 
logging season and let’s keep things 
safe in the mills all the time.
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Member Feature...

by Ray Higgins

Paul, Bill, and Jim Stangler sit in 
their small shack on the landing at 
lunch time, eating the meals they’d 
packed at home.  The morning’s 
production at this 1,200-cord sale 
of aspen, birch, balsam, and maple 
southwest of Remer hasn’t been 
optimum:  the feller buncher found 
a rock while harvesting aspen and 
had all of the teeth knocked out of 
its saw; the cut-to-length processor 
the Stanglers use for delimbing 
needs a part and isn’t running 

Stangler Logging.  (L-R): Paul Stangler, Bill Stangler, Leo Stangler, Jim Stangler, and Pat Randall.

Meeting the Challenge
The Stangler family has been logging in Cass County for 
over 75 years, ready to take on changes in the industry.

today; one of the contract timber 
haulers the Stanglers use has a 
wheel bearing issue on his rig and 
isn’t hauling today.

On top of that, significant 
purchasers of the Stanglers’ timber 
like Weyerhaeuser and Ainsworth, 
have closed mills in recent years, 
making marketing their wood more 
difficult.  The closing of the Verso 
Paper mill in Sartell last August, 
where the Stanglers – and many 
others – brought their balsam fir, 
eliminated yet another market.

And yet, the Stanglers aren’t 
fazed.

“It’s always something,” says Paul 
Stangler with a smile.  He’s Stangler 
Logging’s owner/operator.  “That’s 
just the way this business is.”

“There are too many pieces to    
the puzzle not to have something 
fall through,” says Bill Stangler, 
Paul’s uncle.

The Stanglers should know.  The 
roots of the business stretch back 
roughly 80 years.

Ted Stangler was Bill and Jim’s 
father.  Back in the 1930s the 
family was living in northeastern 
Cass County on land along the 
Mississippi River that Ted farmed, 
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Jim Stangler harvests aspen with a John Deere 843H feller buncher.

but he also logged in the region, 
working in logging camps during 
the winter months.  In fact, some 
of Bill’s earliest memories revolve 
around those logging camps.

“The first logging that I ever 
remember in my life,” Bill says, 
“was from before I was in school.  
My dad would have me ride his 
horse to babysit me.  Because some 
of us would be in his logging camp 
up in northern Minnesota around 
the Bigfork area, and the rest of the 
kids were in school.  So they had 
to stay home and then work on our 
small dairy farm.  I can remember 
riding that horse.  I must have been 
five, six years of age.  

“The horse was working and I 
was just on his back, to the landing 
and back,” he says.  “That would 
have been 1945, something like that.”

In all, Ted and his wife Mary had 
14 children, and the family learned 
the value of hard work both on the 
farm and in the woods. 

“She worked in the woods too,” 
Paul says of his grandmother.  
“She was one tough lady  and a 
wonderful woman.”

Eventually Ted went to work 
for the state of Minnesota, 
plowing roads, sanding roads, and 
performing maintenance.  But he 

always found time to cut a little bit 
of pulp wood during the wintertime, 
20 to 30 cords over the course of a 
winter.  And of course, the Bill and 
Jim, along with their brother Fred – 
Paul’s dad – helped out.

“We were piece-cutters,” Bill says.  
“We’d just cut it to length in the 
tamarack and spruce swamps and 
then they would dray it to landings.  
Fred and I would piece-cut back 
during high school.  We’d do it 
during Christmas vacation and stuff 
like that.  

“We used to peel wood in the 
summer and then a lot of those 
years my dad owned a portable 
sawmill and we would make 
railroad ties.  And in the winter 
months we’d log cedar and he 
would cut cedar ties and a lot of it 
would go to the iron mines and stuff 
for cribbing and ties.”

When Bill graduated from Deer 
River High School he headed west, 
settling in Salt Lake City.  He met 
his future wife there, got married, 
and ended up moving back to 

Representing many fine companies, including: 
 

 
607 Northwest 5th Street , Grand Rapids, MN 55744 

Office (218) 326-0563   Evenings: (218) 326-1959 
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northern Minnesota.  Because it 
was hard to find a job, he started 
logging.

“The logging business was still 
trickling along because my dad 
never did completely quit logging,” 
Bill says.  “He always logged to 
some capacity.  And so then he just 
kind of shuffled me into it.  I’ve 
been doing it more or less on a full-
time basis since 1970.”

Bill ran the company for years 
with help from his brother, Jim, who 
worked full time after returning 
from Vietnam, and that’s the way 
the business proceeded, until Paul 
joined the fold.

After graduating from Deer River 
in 1986, Paul headed to college at 
Moorhead State.  But after three 
years there, he decided he needed a 
change of pace.

“I realized, I have to be outside to 
really be happy,” Paul says.  “You’re 
not sticking me in a school or in an 
office.  I could do it maybe now, but 
at a younger age, I wanted to be 
outside.  Even though I complain 
about it once in a while, I have to be 
outside.  I have to sweat  too once  
in a while.  I want to work.  That’s 
just me.”

So he came back to Deer River 
and looked for work.  Paul hadn’t 
logged much while growing up, 
but he was looking for work, so he 
decided to give his uncles a hand in 
the woods.

“Jim suckered me into when I came 
home looking for something to do 
after college,” Paul laughs.  “I’d been 
around it, knew about it. You can’t 
live around here, live in the Stangler 
family and not know about it.”

He eventually became partners 
with his uncles in Stangler Logging.  
In 2001 when it was time for them 
to back away, at least in terms 
of ownership, Paul took over, 
continuing the family tradition.

While Stanglers have been in 
the woods logging in one form or 
another for more than 75 years, 
they’ve seen a lot of change, 
particularly in their markets and 
where they deliver their wood.

“If you go clear back to 1970 when 
I started to get more married to it,” 
Bill says, “everything went through 
timber jockeys.  They were always 
in the wood buying business.  They 
made money buying wood, putting 
you on a job, you’d log it and they’d 
make money on this, that or another 

Paul Stangler drags aspen to the landing with a Deere 648 skidder.  It’s older than 
the company’s other skidder, but Stangler says, “I’d take it to my grave.  It’s one 
fine piece of equipment.”

Pat Randall drives a Deere 648 G2 skidder.  Randall usually drives truck for 
Stangler Logging, but he’s in the skidder on this day because cousin Matt 
Stangler’s wife gave birth the day before.

thing.  And the mills wouldn’t 
talk to you, they went through the 
timber jockey.  Now, most folks run 
their own show.”

“When I started,” Paul says, 
“we primarily went to Potlatch in 
Grand Rapids, which then turned 
to Ainsworth.  And we’d send a 
lot to Sartell, and a lot of poles 
went to Bemidji back in those days.  
Eventually, a large percentage of 
our wood went to Trus Joist in 
Deerwood, 80 percent or more back 
in the early 2000s.”

But the economy went sour, 
and the industry experienced a 
downturn in 2006.  Ainsworth 
closed its Minnesota mills, and 

Weyerhaeuser closed the Deerwood 
Trus Joist mill, too.  That left a lot 
of loggers, including the Stanglers, 
scrambling for markets.

“Everyone was scrambling and 
then we got on with Sappi,” Paul 
says.  “Most of our wood goes there.  
We also send wood to Savanna 
Pallets, Remer Cut Stock Lumber, 
and Potlatch.  When Blandin needs 
wood, they know where to come.  
And we sort every bolt and I send as 
much as I can to Hawkins Sawmill 
in Isle.

“We try to sort everything we 
can,” he says.  “The biggest piles 
don’t win any more.”

That’s one reason the Stanglers 
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tour in Afghanistan with US forces.  
He mostly drives truck, although 
he’s in one of the skidders on this 
day.  Only the contract truckers, 
guys like Wayne Hanks and Dave 
Gielen, aren’t official Stangler 
family members.  But as long time 
contractors – Hanks is in his 30th 

made a change in their conventional 
logging equipment.  They still run 
a John Deere 843H feller buncher, 
two skidders (a Deere 648 G2 and 
a Deere 648) and a Morbark 1000B 
loader with a Hanfab slasher,.  But 
instead of running a stroke delimber 
like most conventional operations, 
the Stanglers now utilize a John 
Deere 703JH cut-to-length processor 
for delimbing.  Paul’s brother Leo 
operates the processor and is buying 
into the business.

“We just bought it last summer,” 
Paul says.  “We used to have a 
stroke delimber.  They say this thing 
can limb as well as a stroker, and 
now this way, Leo’s learning how to 
run it so if we want to switch to cut-
to-length, we could go out and do it.  
It isn’t just like starting cold turkey.  
And he’s learned a lot running that 
thing.”

Stangler says he can envision the 
company making a complete switch 
to cut-to-length equipment, due to 
the way markets and the industry as 
a whole are changing.

“That is where I see it going,” 
he says.  “I’ll get a call and they 
want some oddball lengths. That 
processor can cut oddball lengths all 
day long.  I see that happening more 
and more with people wanting more 
specialized types of cuts, as far as 
the whole sale goes and when they 
get down to the final product.  For 
example, a buyer might want 103 
inches and not 100.  Just simple little 
things like that.

“Plus, Bill and Jim aren’t going 
to work forever and I’d like to get 
our numbers and our pieces of 
equipment down because it would 
be simpler.  I don’t know if it would 
work.  It seems you’re always tran-
sitioning to something,” Paul says.

“The logging business is no 
different than any other construction 
job or any business uptown,” 
Bill says.  “Companies have been 
downsizing in manpower, and 
with modern equipment you’re 
expanding your production.  So, 
this is no different. And Paul’s going 
to have to do the same thing.  He’s 
going to have to get that same 10 
cords on the landing with two fewer 
guys or half the crew, I mean that’s 
just the way things run.”

They’re quick to point out that 
they haven’t made a final decision to 
switch to cut-to-length equipment, 
but they want to be ready if that 

decision is ultimately made due to 
the way markets are changing.  For 
example, up until May the Stanglers 
also delivered to the Verso mill in 
Sartell.  Its closure put a dent in 
Stangler’s markets.

“A lot of our Balsam used to go 
to Sartell,” Paul says.  “Last winter 
they bought half 
of the Balsam we 
cut.  We lost a 
lot when Sartell 
closed.”

Today, Stangler 
Logging is truly a 
family business.  
Bill runs the 
loader/slasher, 
Jim operates the 
feller buncher, 
Leo delimbs with 
the processor, 
and Paul drives 
skidder.  In 
addition, Jim’s 
son, Matt, who 
owns his own 
construction 
business and 
builds houses in 
the summertime, 
helps out when 
needed in the 
winter months.    
And, Paul’s 
stepson, Pat 
Randall, joined 
the operation full 
time last summer 
after serving a 

Leo Stangler delimbs harvested timber with a John Deere 703JH cut-to-length 
processor.  The Stanglers purchased the machine last summer as a possible pre-
cursor to switching to a cut-to-length operation.
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year hauling for Stangler Logging – 
they might as well be. 

But while everyone has a primary 
role in the operation, it’s important 
for the crew to be versatile.

“Having guys like these guys 
that know what they’re doing is 
huge,” Paul say.  “For instance, 
Leo’s an excellent mechanic.  To be 
successful you have to be able to do 
everything.  And my wife, Heidi, 
does a great job with the books and 
payroll.”

Even Paul’s dad Fred – Bill and 
Jim’s brother – who never got into 
the logging business full time, other 
than  working in the woods here 
and there as a kid like his brother 
did, helps out a little, now that 
he’s retired  from working in the 
warehouse at the Blandin mill in 
Grand Rapids.

“When he retired from Blandin, 
he’d come out and run skidder 
for us once in a while,” Paul says.  
“When something breaks, he can fix 
anything.  And he’ll take time out of 
his day right away to help me.  We 
broke a chain last week.  Dad says 
that isn’t a big deal and comes right 
out and takes care of it.  He’s always 
right there whenever I need him.  
Then in the springtime, when we’re 
doing a ton of maintenance, he’ll 

help out there too.”
All of the Stanglers live within 2-3 

miles of one another, near the spot 
where Ted originally settled along 
the Mississippi River.  In fact, Jim 
and Matt still live on Ted’s original 
land.  They mostly buy sales from 
Cass County, so they aren’t often 
working too far from home.

“It’s been a good winter,” Paul 
says.  “We’re as stable as we’ve 

Bill Stangler works on the landing, operating the company’s loader/slasher.

been.  But anybody can get in a 
pinch.  We don’t spend money just 
to spend money.  We’re not afraid to 
invest money either, but I don’t have 
to have the nicest pick-up, I don’t 
have to have the nicest skidder or 
slasher.  That’s just our philosophy.  
That’s the way our dads raised us.  
He always said it doesn’t matter 
how much money you make, it’s 
what you do with it.”



Main Street, Rice, MN 56367  •  Phone 320-393-2169  •  Fax 320-393-2164
Contact:  Jim or Al Voigt
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Timber
Talk

Former Verso Mill Sold
Verso Paper Corp. announced 
plans in January to sell its idled 
Sartell mill to AIM Development 
(USA) LLC.

Terms of the transaction were not 
disclosed.

AIM Development is part of 
American Iron & Metal Company.  
According to its website, American 

Iron & Metal, 
“specializes in 
the recovery 
and recycling 
of scrap metal 
by-products 
into valuable, 
reusable raw 

materials.”  The new owners are 
expected to dismantle the mill and 
redevelop the site.

AIM CEO Herbert Black told 
Minnesota Public Radio there are no 
plans to operate the site as a paper 
mill.

The 37.5-acre property in Sartell 
hosted a paper mill since 1905, first 
as Watab Pulp and Paper, then as St. 
Regis, then Champion International, 
International Paper, and finally as 
Verso Paper.  The mill hadn’t been 
in operation since Memorial Day 
of 2012 when an explosion and fire 
killed a mill worker and injured 
four others, idling the plant.

LP Two Harbors
Gets New Press

Louisiana Pacific’s 
Two Harbors mill 
closed for four weeks 
to receive and install a new press.  

The upgraded press costs $6 million 
and will increase production by 25 
percent.  The Two Harbors plant 
makes SmartSide trim and siding.

The facility employs roughly 160 
workers.

Gessell and Cramer 
Promoted by Nortrax

Dale Gessell 
has been promoted 
by Nortrax to the 
position of regional 
vice president for 
the Midwest region.  
Gessell replaces Tim 
Murphy, who was 
named the company’s 
president & CEO.

Gessell had been 
general manager for 
the Nortrax branches 
in Duluth, Grand 
Rapids, and Bemidji.  
As a result, Chip 

Cramer has been promoted.
Gessell started with Nortrax in 

1991 as an inside sales manager.  
He’d been general manager of 
Minnesota’s three Branch locations 
for 13 years.  In his new position, 
he’ll oversee Nortrax locations 
in Minnesota, Wisconsin, and 
Michigan’s Upper Peninsula.  
Gessell will continue to be 
headquartered in Grand Rapids.

Cramer started with Nortrax in 
2001 as a territory manager and then 
moved to Inside Sales, where he has 
spent the last 10 years. 

Zelle Named MnDOT 
Commissioner

Charlie Zelle has been appointed 
commissioner of the Minnesota 
Department of 
Transportation by 
Gov. Mark Dayton.  
He succeeds Tom 
Sorel, who resigned 
December 1, 2012, to 
become the CEO of 
AAA Minneapolis. 

For more than 20 
years, Zelle served as president 
and CEO of Jefferson Lines, a 
Minneapolis-based transportation 
company providing travel 
services in 13 states across the 
Midwest. In addition to his 
professional work at Jefferson 
Lines, Zelle has volunteered his 
time on transportation policy 
and business issues in a variety 
of capacities, serving as the chair 
of the Minneapolis Regional 
Chamber of Commerce, a member 
of the Corridors of Opportunity 
Policy Board, and a member of the 
Minnesota Chamber of Commerce 
Board of Directors. 

“Charlie Zelle’s outstanding 
record of innovation in the private 
sector will serve Minnesota well, as 
we build a transportation system 
which will serve our needs and 
support our future growth and 
prosperity,” Dayton said. “I know 
that Mr. Zelle’s very successful 
business career and his strong 
commitment to public service 
will make him an outstanding 

Dale Gessell

Chip Cramer

Charlie Zelle
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BUILDING EQUIPMENT THAT CREATES OPPORTUNITIES

®

REDUCE COST.
INCREASE PROFITS.

For over 50 years, Morbark has manufactured high-performance equipment that allows you to harvest and process wood  
and other materials and convert them into profitable products. Nortrax can help you match your requirements with the best  
in Morbark Chiparvestors™, whole tree chippers, grinders and more. Depend on Nortrax for excellent product support, 
as well as an extensive Morbark equipment and parts inventory.

Contact: Erik Lunemann
  Nortrax Morbark Product Specialist - 218.244.7478

Grand Rapids  800.450.9427  •  Duluth  800.450.7456  •  Bemidji  888.450.1996

Nortrax & Morbark® can help you take your operation to the next level with:
   • Forestry       • Biomass       • Recycling      • Construction & Land Clearing Waste      

commissioner of MnDOT at this 
important time.”

Zelle was born and raised in St. 
Paul, and received a BA from Bates 
College and a MBA from the Yale 
Management School. 
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From Scout Land to Scout Hands …
Pinewood Derby cars are being made from trees in Boy Scout forest in Park Rapids

The Pinewood 
Derby cars built and 
raced by generations 
of Cub Scouts around 
the world aren’t made 
of metal or fiberglass; 
they’re made, naturally, 
of pine. And soon 
Cub Scouts from 
the Voyageurs Area 
and Northern Lights 
Councils in northern 
Minnesota will be 
racing cars made from 
pine harvested right 
in their area, thanks 
to the generosity of 
professional loggers, 
lumber mills, the 
Sustainable Forestry 
Initiative® (SFI, Inc.) 
and others.

The harvest was 
conducted in late 
January from Camp 
Wilderness, a Boy 
Scout-owned, certified 
tree farm near Park 
Rapids.  That wood, 
certified under the SFI program, will 
then be made into 2,500 Pinewood 
Derby kits.

“The harvesting, transporting and 
milling of this SFI-certified wood 
are all being donated by Minnesota 
people and companies committed to 
helping educate Scouts about forest 
management activities and the types 
of products that can be provided by 
healthy forests,” said Tim O’Hara, 
coordinator of the Minnesota SFI 
Implementation Committee. “This 
spring, Scouts will return to this area 
to replant seedlings, thus ensuring that 
another generation of Minnesotans will 
continue to enjoy the forest.”

O’Hara said Pinewood Derby 
materials will be packaged into kits 
and labeled with the SFI label, which 
indicates that wood was grown and 
harvested in an environmentally 
friendly manner. He added that Cub 
Scouts will be encouraged to design 
their cars in a theme that represents 
responsible forest management and 
includes the SFI logo.  

A big part of responsible forest 
management is the way trees are 

harvested, said David Chura, director 
of the Minnesota Logger Education 
Program.

“Haverinen Brothers Logging is one 
of more than 400 logging businesses 
in Minnesota who have gone through 
extensive MLEP training related 
to sustainable forest management, 
transportation, safety and business 
management,” said Chura. “Their 
commitment ensures that Camp 
Wilderness and Minnesota’s many 
other forests continue to be the best 
managed in the United States.”

Andy Kietzman, Camp Wilderness 
Ranger and Forester, said the harvest 
will yield about 500 cords.

In addition to the contributions 
by Camp Wilderness and Haverinen 
Brothers Logging, time, materials and 
other resources are being donated by 
A&C Lumber Products of Park Rapids; 
Norbord of Bemidji; and Wicks Wood 
Products, of Akeley.
“The Boy Scouts of America has a long 
history with the Sustainable Forestry 
Initiative, including printing our 
monthly Boys’ Life magazine on SFI 
chain-of-custody certified paper,” said 

David Nolle, Voyageurs Area Council 
Scout executive. “This Pinewood 
Derby project with SFI and the MLEP 
is just one more example of that 
commitment.”

The SFI Program, begun in 1994, is 
one of the largest forestry certification 
programs in the world, using 
measurements that include protection 
of water quality, biodiversity, wildlife 
habitat and more. There are more 
than 200 million acres certified to the 
comprehensive SFI standard across 
North America. In Minnesota, there are 
nearly 7.2 million acres of forestlands 
certified, making Minnesota the leader 
in the United States in the amount of 
acres enrolled in the SFI Program. 

Certification of Minnesota’s 
forests helps ensure our forests are 
managed responsibly while providing 
recreational opportunities and jobs.
SFI certification also extends to the 
market. When consumers see the 
SFI label on a product, they can be 
confident they are buying wood or 
paper from certified forests or certified 
sourcing – whether it is reams of paper, 
packaging or two-by-fours.

The site in Camp Wilderness near Park Rapids where timber was harvested for Pinewood      
Derby cars.
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Logger of the Year Nominations Being Accepted
The Minnesota Sustainable Forestry 
Initiative® Program Implementation 
Committee is now accepting 
nominations for the 2013 Logger of 
the Year Award.  

The award is designed to recognize 
outstanding independent logging 
contractor performance, increase the 
visibility of competent professional 
independent logging contractors 
within the forestry community, 
encourage independent logging 
contractors to emulate the outstanding 
performance of award winners, and 
improve forester-logger-landowner 
relations by publicly recognizing 
outstanding logging performance as 
an essential element of every planned 
timber harvest.

Among the areas in which nominees 
loggers will be evaluated are safety, 
forest management, timber harvesting 
practices, and business management, 
as well as community involvement.

The winning logger will receive a 
$500 cash award and “2013 Logger 
of the Year” plaque.  In addition, this 
year’s honoree will be nominated for 

FRA’s Regional and National Logger 
of the Year awards.  Minnesota’s 2012 
winner, Dale Erickson of Erickson 
Timber in Birchdale, was also named 
Regional Logger of the Year.  In 2009, 
Minnesota winner Dave Berthiaume 
also won the regional award and was 
also named National Outstanding 
Logger.

Previous Minnesota winners 
include:

2012- Erickson Timber
2011- M&R Chips

2010- Lovdahl & Sons LLC
2009- Berthiaume Logging LLC
2008- Pittack Logging, Inc.
2007- McCabe Forest Products
2006- Rieger Logging, Inc.
Nomination forms can be obtained 

through the MN SFI Implementation 
Committee office by calling                
218-722-5013.  Nominations are due 
March 11, 2013.  The winner will 
be notified in April and the award 
will presented at the MLEP Logger 
Conferences.

BOX 1008  •  CASS LAKE, MN 56633  •  218-335-2694

www.cassforest.com

Buying Fresh Logs: Red and White Pine
Pine Bolts: Jack, Red and White

For Specifications Call 218-335-2694

NORTHERN TIMBERLINE EQUIPMENT, INC.
AUTHORIZED DEALER FOR

BARKO 295ML TRAILER TRUCK MOUNT

For More Information, Call:
RICHARD or CAM HARDWIG

Ph. (218) 278-6203
Fax (218) 278-6716

6000 County Rd. 8 • Littlefork, MN 56653

• Used Equipment Sales
• New & Used Parts,
Tires & Chains for 
Most Types of 
Logging Equipment

• Distributor for:
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DNR Modifies ERF Policy

After a year of review, the 
Minnesota DNR announced that its 
1994 Extended Rotation Forestry 
(ERF) Guideline is no longer in 
effect.  Instead, the agency will use 
an adaptive approach to monitor          
and manage forest age classes, 
including older forest, on DNR 
timberlands.

The changes are a result of the fact 
that when the policy was developed, 
Minnesota’s annual harvest totaled 
4.1 million cords.  That figure has 
declined to roughly 2.5 million cords 
in 2012.  

The DNR’s original ERF policy had 
been developed in order to preserve 
a certain level of old growth forest 
types, beyond their “normal” rotation 
ages.  Species with older forest goals 
under the DNR’s policy included 
aspen, birch, jack pine, red pine, 
balsam, lowland black spruce, and 
tamarack.

TPA advocated for the change in 
DNR’s ERF policy and is pleased with 
the decision.

“The DNR was right to conclude 
that the old ERF policy is no longer 
needed,”  TPA executive vice 
president Wayne Brandt said.  “Our 
forests will continue to get older at 

current harvest rates.  Eliminating 
ERF means there will be more good 
wood on the market for our loggers to 
purchase and harvest.”

6 Road Service Vehicles
Delivery Routes throughout

Northern Minnesota

115 14th Ave. W.
Virginia, MN 55792

800-276-7161

116 Ogden Ave.
Superior, Wis. 54880

800-420-6216

“The Tire Professionals”

Huge selection of passenger, lt. truck, truck,
skidder and off-road tires

24-hour emergency road service – skidder and truck

Forestry Tires

VIRGINIASUPERIOR
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218-722-2569    bolson@duluthsign.com 
116 W. Superior St., Duluth, MN 55802    www.duluthsign.com 

Introducing

  Our Newest Addition:

Vinyl Vehicle Wraps    Window Graphics
Magnets    Awnings    Direct-to-Garment
Project Management    Trade Show Booths

Vinyl Banners    Pop Up Banners and Stands

Hedstrom Lumber Co., Inc.
1504 Gunflint Trail

Grand Marais, Minnesota

BUYING LOGS:
White, Red and Jack Pine,
Spruce, Balsam and Aspen

Deliveries accepted at:
Mill Site

Grand Marais, Minn.
Jeff Foster Trucking

Superior, Wis.
Kirscher Transport Yard

Virginia, Minn.

For specifications and a contract call:

Howard Hedstrom
218-387-2995, ext. 12

Doug Magee
218-834-5151 or 218-349-9241

Visit our website:
www.hedstromlumber.com

Toward the Best
Customer Service

1932 - 2012
CELEBRATING 80 YEARS IN BUSINESS

www.rihmkenworth.com

St. Paul, MN
651.646.7833
800.988.8235

Sauk Centre, MN
320.352.8540
855.704.9211

Albert Lea, MN
507.552.1340
877.744.6591

Duluth/Superior
715.395.5350
800.341.1666
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Hauling Timber into Wisconsin

With markets for harvested 
timber changing in Minnesota, many 
loggers are exploring the possibility 
of hauling wood across state lines to 
facilities and companies in Wisconsin.  
To do that, haulers need to know 
the current laws and regulations for 
crossing state lines and for hauling in 
that neighboring state.  To assist TPA 
members with staying compliant, 
Sgt. Tim Weiberg of the Wisconsin 
State Patrol provided the following 
information for Minnesota haulers 
who wish to operate legally in the 
state of Wisconsin.

Included among the topics 
addressed are USDOT number,  UCR, 
state registration, fuel tax, weight 
regulations, and FMCSA regulations.
USDOT Number

Every carrier involved in interstate 
commerce must register with the 
US Department of Transportation 
and display their issued USDOT 
number. This number is free and 
may be obtained either by mail or 
via the internet at: www.fmcsa.dot.
gov . A valid credit card is required to 
complete the Internet registration and 
electronically “sign” the application. 
If you do not have a credit card you 
can print the forms available on the 
website and apply through the mail.  
Unified Carrier 
Registration (UCR)

Interstate carriers must pay an 
annual fee under the Unified Carrier 
Registration System. This fee must 
be paid online at www.ucr.in.gov. 
A copy of the receipt for UCR fee 
payment does not have to be carried 
in the vehicle; officers have the ability 
to check for compliance online. The 
Unified Carrier Registration is valid 
from January 1 to December 31 of 
each year.
Registration

Wisconsin and Minnesota have 
entered into a reciprocity agreement 
regarding registration for commercial 
motor vehicles. Vehicles may operate 
interstate within 30 miles of the 
Wisconsin/Minnesota border without 
obtaining registration in Wisconsin. 
Vehicles transporting wholly within 
Wisconsin and those operating 
beyond 30 miles from the border 
must have some form of Wisconsin 
registration. Registration may be in 

one of three forms: You may purchase 
a Wisconsin base registration plate 
for each vehicle, you may purchase 
a 72-hour trip-permit or you may 
obtain Minnesota IRP registration 
with Wisconsin listed on the cab card. 
72-hour trip-permits are valid for 
one round-trip per 72-hour permit 
and can be ordered through permit 
service companies, or obtained online 
at http://www.dot.wisconsin.gov/
business/carriers/trip-permits.htm.
Fuel Tax

Wisconsin and Minnesota have also 
entered into a reciprocity agreement 
regarding Fuel Tax licensing 
requirements. Vehicles may operate 
within 30 miles of the Wisconsin/
Minnesota border without obtaining 
a Fuel Tax license. Carriers operating 
beyond 30 miles must have either a 
valid IFTA license from Minnesota or 
a 72-hour trip permit. Trip permits are 
valid for one round-trip per 72-hour 
permit and can be ordered through 
permit service companies, or obtained 
online at http://www.dot.wisconsin.
gov/business/carriers/trip-permits.
htm
Weight Regulations

A “Fruits, vegetables/raw forest at 
90,000 lbs. (RF Permit)” permit may 
be purchased from the Wisconsin 
Department of Transportation. This 
permit allows vehicles to transport up 
to 90,000 lbs. on all Class ‘A’ highways 
in Wisconsin depending on number of 
axles and axle spacing.  These permits 
are suspended each year during the 
spring thaw period, usually early 
March to early May.  A Raw Forest 
Products Permit can be purchased 

online at: http://www.dot.wisconsin.
gov/business/carriers/osow-autosys.
htm.

Vehicle combinations of six or 
more axles may purchase a “Raw 
Forest Products Permit (RS Permit)” 
which allows weights of 18,000 
lbs. per axle, up to 98,000 lbs. gross 
weight. During the spring thaw 
period established by WisDOT, the 
RS Permit allows transport on any 
highway that is marked State or US 
route including those posted to limit 
weights seasonally in connection with 
thawing of frozen roads. RS permits 
also remain valid during spring thaw 
on all other public roads but are subject 
to all posted weight limits, including 
seasonal limits.  A Raw Forest Products 
Permit can be purchased online at: 
http://www.dot.wisconsin.gov/
business/carriers/osow-autosys.htm. 

The applications for the above 
additional weight permits can also be 
obtained by contacting the TPA office.  

During the winter months 
the Wisconsin Department of 
Transportation implements the Frozen 
Road Declaration. This declaration 
allows vehicles transporting raw 
forest products cut crosswise and 
road salt and abrasives for winter 
road maintenance to exceed the 
statutory weights on US and State 
highways. This declaration does not 
automatically apply to county or 
town highways, but may be adopted 
by the authority in charge of road 
maintenance. Maximum weights 
allowed are 23,000 lbs. for a single 
axle, 38,000 lbs. for tandem axles 
and 55,000 lbs. for 3 axles up to a 
maximum of 98,000 lbs. The dates of 
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the Frozen Road Declaration vary each year depending 
on the weather but it is normally implemented from mid/
late December to early March. You can check the status of 
the frozen road law online at: http://www.dot.wisconsin.
gov/travel/truck/frozenroad.htm.   No permit is required 
to operate under the Frozen Road Declaration.

The weights allowed for raw forest products, vehicles 
operating under annual Raw Forest Products permit 
and the Frozen Road Declaration do not apply to the 
Interstate Highway System. When traveling from Duluth 
to Superior use the US 2 (Richard I. Bong) Bridge.
Federal Motor Carrier 
Safety Regulations

Wisconsin has adopted the Federal Motor Carrier Safety 
Regulations. Interstate carriers must comply with those 
regulations. Vehicle equipment must conform to the 
requirements in FMCSR Part 393 and 396. Loads of logs 
must be secured in accordance with 393.116. Drivers must 
meet the minimum qualifications of Part 391 and must 
carry a valid Certificate of Medical Examination. Drivers 
must also meet the Hours of Service requirements.

All drivers are required to complete a Record of Duty 
Status (log book), current to the last change of duty status. 
In addition to the current day, drivers must have in their 
possession copies of the previous seven days (eight days 
total). Those drivers who operate within a 100 air-mile 
radius of their normal work reporting location are exempt 
from completing a Record of Duty Status if all of the 
following requirements are met:

•	The driver operates within a 100 air-mile radius of 
the normal work reporting location.

•	The driver returns to the normal work reporting 
location and is released from duty within 12 
consecutive hours.

•	At least 10 consecutive hours off-duty separate each 
12 hours on-duty.

•	The driver does not exceed the maximum 11 hours 
driving time following 10 consecutive hours off-duty.

•	The employing motor carrier maintains and retains 
for a period of six months true and accurate time 
records showing:
	The time the driver reports to work each day.
	The total number of hours the driver is on duty 

each day.
	The time the driver is released from duty each day, 

and:
	The total time for the preceding seven days for 

drivers used for the first time or intermittently.
Beginning July 1, 2013, drivers may not drive after the 

eighth hour following a period off-duty (or sleeper berth) 
of at least 30 minutes.

If you have any questions please contact State Patrol 
Motor Carrier Enforcement Information System (MCEIS) 
at (608)267-9762. Additional information and copies of 
the attached documents may be downloaded from the 
following Internet sites:
Wisconsin Division of Motor Vehicles – Motor Carrier 
Services Section
www.dot.wisconsin.gov/business/carriers/index.htm
Wisconsin State Patrol
www.dot.wisconsin.gov/statepatrol/index.htm
Federal Motor Carrier Safety Administration
www.fmcsa.dot.gov

Lumbermen’s Underwriting Alliance
is proud to provide sound and dependable

insurance products to the MTPA
for more than three decades.
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The Timber Bulletin publishes 
information regarding results of a 
sampling of recent timber sales and 
other market indicators, as well as 
other market-related news items.

Recent Timber Sales 
Average Prices, as reported
by each agency

Agency	 Regular	 Intermediate
DNR – Backus and Deer River 
Areas
December 11 – Oral Auction
Trembling Aspen 
    (WC)	 $27.95	 $31.79
Black Spruce 
    (WC)	 $12.75	 $10.76
Balsam Fir
    (WC)	 $11.51	 $17.55
Paper Birch 
    (WC)	 $11.80	 $13.35
14 of the 17 tracts offered on the 
regular and intermediate auctions 
were purchased. 
DNR – Warroad Area
December 11 – Sealed Bid
Aspen Species 
    (WC)	 $23.09	N A
Jack Pine 
    (WMP)	 $33.71	N A
Jack Pine 
    (WC)	 $33.37	N A
Tamarack 
    (WC)	 $  3.11	N A
8 of the tracts offered were purchased.
DNR – Warroad Area
December 12 – Oral Auction
Aspen Species 
    (WC)	 $18.71	 $22.71
Jack Pine 
    (WMP)	 $31.12	 $31.37
Jack Pine 
    (WC)	 $33.59	 $31.31
Trembling Aspen 
    (WC)	 $21.50	 $30.32
16 of the 27 tracts offered on the 
regular and intermediate auctions 
were purchased. 

DNR – Bemidji Area
December 12 – Sealed Bid
Aspen Species 
    (WC)	 $19.06	 $18.00
Pine Species 
    (WMP)	 $28.90	 $23.40
7 of the 13 tracts offered on the 
regular and intermediate auctions 
were purchased. 

On the Markets
Lake County
December 13 – Oral Auction
Aspen P/B	 $27.15	N A
Maple P/B	 $  8.29	N A
Birch P/B	 $12.37	N A
6 of the tracts offered during the auction 
were purchased.  A 7th tract was 
purchased over the counter after the 
sale’s completion.
DNR – Littlefork Area
December 19 – Oral Auction
Aspen Species 
    (WC)	 $23.81	 $30.89
Balsam Fir 
    (WMP)	 $18.45	 $26.79
Black Spruce 
    (WMP)	 $32.82	N A
Black Spruce 
    (WC)	N A	 $15.88
Balsam Fir 
    (WC)	 $17.34	 $14.28
16 of the 20 tracts offered during 
the regular and intermediate 
auctions were purchased. 
Hubbard County
January 7 – Oral Auction
Aspen	 $28.33	N A
Birch Pulp	 $10.22	N A
Jack Pine 
    Mixed	 $29.89	N A
18 of 21 tracts on the 
sale were purchased. 
Koochiching County
January 23 – Oral Auction
Aspen pulp/
    Bolts	 $23.81	 $30.48
Spruce pulp/
    bolts	 $17.58	 $18.40
Balsam pulp/
    bolts	 $  7.85	 $  6.36
Ash pulp/
    bolts	 $  2.92	 $  3.50
26 of the 28 tracts offered 
on the sale were purchased. 
DNR – Blackduck Area
January 29 – Sealed Bid
Aspen Species 
    (WC)	N A	 $28.78
Balsam Fir 
    (WC)	N A	 $10.83
Tamarack	N A	 $  5.10
5 of the 7 tracts offered during 
the sale were purchased.
DNR –Backus Area
January 31 – Oral Auction
Aspen Species 
    (WC)	 $21.95	 $18.70
Trembling Aspen 
    (WC)	 $20.83	 $19.05
Paper Birch
    (WC)	 $  8.50	 $  8.50

Mixed Hardwoods 
    (WC)	 $  7.37	 $  7.57
Oak Species 
    (WMP)	N A	 $14.62
12 of the 15 tracts offered on the 
regular and intermediate auctions 
were purchased. 
Cass County
January 31 – Oral Auction
Aspen	 $15.64	 $27.09
Birch	 $11.17	 $21.01
Red Oak	 $17.56	 $19.56
All 12 of the tracts on
the sale were purchased. 
DNR – Deer River and Backus 
Areas
**Salvage**
February 12 – Sealed Bid
Black Spruce 
    (WC)	 $  8.77	N A
Tamarack 
    (WC)	 $  2.09	N A
Aspen Species 
    (WC)	 $  7.25	N A
Trembling Aspen 
    (WC)	 $  6.78	N A
All 11 tracts offered were purchased. 
St. Louis County
February 21 – Sealed Bid
Aspen 
    pulpwood	 $32.65	N A
Black Spruce 
    pulpwood	 $29.78	N A
Birch 
    pulpwood	 $16.07	N A
Balsam Fir 
    pulpwood	 $19.76	N A
Red Maple 
    pulpwood	 $25.83	N A
Of the 35 tracts on the sale, 21 were 
purchased.
Products:
PB = Pulp and Bolts
WMP = Woodsrun mixed Products
WC = Woodsrun cordwood
ST = Sawtimber
WST = Woodsrun Sawtimber
PW = Pulpwood

Over the Counter
Sales on DNR Website

On the next regular business  
day after a timber auction sale is 
held, unsold tracts may be available 
for over-the-counter (OTC) purchase 
at the appraised price for a period 
up to six months. These unsold 
tracts are listed on the DNR’s 
website and are updated nightly, 
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Monday through Friday:
http://files.dnr.state.mn.us/forestry/timber_sales/
Notice_of_Unsold_Timber_Sales.pdf

DNR Takes Action
Regarding Balsam Fir

In response to the closure of the Verso mill in Sartell 
which resulted in a significant loss of the balsam fir 
timber market, the DNR has taken several actions, 
including making interest-free extensions available 
on permits that contain over 100 cords of balsam.  In 
addition, eligible permits must have been purchased 
before September 1, 2012, and must expire prior to 
January 1, 2014.  The permit also must not have been 
extended previously.

Tracts appraised for future auctions may list balsam 
fir as an optional species in the Marketing and Special 
Conditions Section. It would be an optional purchase in 
those circumstances where it does not affect the site’s 
management objectives. When balsam fir is listed for 
purchase along with other species, it will not be a bid 
species unless it is a majority of the volume on the tract.

The DNR says permit holders have other options 
under state law, including forfeiting the permit or 
assigning the permit to another registered and qualified 
purchaser.

DNR permit holders were sent a notice with details 
on the policy.  It can also be found on the Division of 
Forestry’s website.

Delivering
productivity
THrough
advanced
fluid power
solutions

www.RapidsHydraulic.com

218-326-8910
34718 Industrial Blvd. E.

Cohasset, MN  55721

Complete hydraulic Services
Custom manufacturing

hydraulic rebuild/repair
Machine Shop

Leak Detection
Training

  NORTHERN ENGINE  

A N D  S U P P LY,  I N C .

		    DOZERS
		    GRADERS
		    LOADERS
		    SKIDDERS
		    BACKHOES

Logging Attachments
Logging Fork BalerS – Log Grapples

Stacking Rakes – Brush Rakes
PEWAG SKIDDER CHAINS

Detroit Diesel – EngineS & Parts
Rockford-Rockwell-Spicer

  Distributor  

PARTS & SUPPLIES
Duluth (218) 624-1443    Fargo (701) 232-3284

Virginia (218) 741-2980    Proctor (218) 628-2337
Wyoming (307) 686-3713
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LOGGERS OF THE PAST . . .

“Some Logs
Scaled Many Times”

by J. C. Ryan

This story is reprinted from an earlier Timber Bulletin–one of the first of “Buzz” 
Ryan’s ever-popular contributions to these pages. The Bulletin will continue to 
reprint selected stories from the memories he recorded for us.–Editor
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To serve our readers better, the Timber 
Bulletin offers free classified ads of 
up to 85 words to all members and 
associate members of the Minnesota 
Timber Producers Association. All ads 
must be submitted in writing to the 
Association office. The MTPA assumes 
no responsibility for ad contents and 
accepts free ads on a first-come, first-
served basis within space limitations.
________________________________
WANTED________________________________

Barrel stave logs – White Oak and 
Burr Oak butt cuts 12-inch diameter 

and up – random lengths
For more information call

Robert Staggemeier at
Staggemeyer Stave Co. Inc.

Caledonia, MN 55921
Office: 507-724-3395
Cell: 608-792-7598

Classifieds

ADVERTISERS INDEX
AgStar............................................................................15
Cass Forest Products....................................................17
Central Power Distributors...........................................6
Don Evans Insurance Agency, Inc...............................9
Fryberger, Buchanan, Smith & Frederick, P.A.........11
Great Lakes Trailers.....................................................12
Hedstrom Lumber Co.................................................19
Industrial Fluid Technologies, LLC.............................7
Itasca Greenhouse..........................................................7
Lumbermen’s Underwriting Alliance.......................21
Northern Engine & Supply.........................................23
Northern Timberline Equipment...............................17
Nortrax....................................................................15, 27
Otis-Magie Insurance Agency....................................14
Petro Choice..................................................................23
Pomp’s Tire...................................................................18
Rice Blacksmith Saw & Machine...............................13
Rihm Kenworth............................................................19
Road Machinery & Supplies.......................................28
Schaefer Enterprises.......................................................4
Stewart-Taylor Printing...............................................19
Tire Chains Required...................................................15
Wausau Sales Corp......................................................26
Ziegler..............................................................................5

OUT OF

STOCK

TIMBER BULLETIN Subscription Order

Make checks payable to:
TPA Services, Inc., 903 Medical Arts Bldg., 324 W. Superior St., Duluth, MN 55802

Note: Existing subscriptions will continue at their current rate until they expire.

Please send my GIFT SUBSCRIPTION to the Minnesota Timber Bulletin (six issues
per year) to be sent to the name below. Payment is enclosed for:

� 1 year $20  � 2 years $33  � 3 years $45
Please type or print clearly.

NAME ____________________________________________________________

ADDRESS _________________________________________________________

CITY _____________________________STATE ____________ZIP____________

Please ENTER my subscription to the Minnesota Timber Bulletin (six issues per
year). Payment is enclosed for:

� 1 year $25  � 2 years $40  � 3 years $55
Please type or print clearly.

NAME ____________________________________________________________

ADDRESS _________________________________________________________

CITY _____________________________STATE ____________ZIP____________

COMPANY/ORGANIZATION ____________________________________________

Email: wscauction@airrun.net
www.wausauauctioneers.com



Bemidji, MN   888.450.1996

Ashland, WI    800.472.6685

Duluth, MN    800.450.7456

Chippewa Falls, WI    800.691.2924

Grand Rapids, MN    800.450.9427 

Escanaba, MI    800.562.6174 

Monico, WI    800.472.7202

Mosinee, WI    866.312.8414

Nortrax is your Morbark Dealer.

No matter how steep the challenge, you’re always on solid ground with 
the John Deere 753J. Eleven added inches of track length enhance stability,  
and the larger, heavier undercarriage features larger components for increased 
durability. You’ll also benefit from a new design that improves roller access and 
makes roller replacement faster. Contact your Nortrax representative to learn 
more. Nobody tries harder to keep you productive and profitable, every day.

STABILITY 

SUPERSIZED.
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FORESTRY 
QUALITY WITH 
THE KOMATSU 

ADVANTAGE

FORESTRY 
QUALITY WITH 
THE KOMATSU 

ADVANTAGE

Komatsu is an engineering company with a dedicated focus on forestry 
that will bring your business distinct advantages, including:

	 • Technical innovations	 • Product support
	 • Manufacturing quality	 • A reliable partner

Komatsu delivers world class quality, reliability and support – all the tools 
you’ll need to get the job done.

www.rmsequipment.com
	 RMS Duluth, MN	 RMS Virginia, MN
	 1-800-888-9535	 1-800-752-4304
	 Wade Stromgren	 Ryan Milette

Road Machinery & Supplies Co. has
proudly served its customers since 1926.


